
A Premier Multifamily Brokerage and 
Advisory Team Dedicated to Client Results



To view the Kristol Group Website
Scan code with camera

5900 North Andrews Avenue | Suite 100
Fort Lauderdale, Florida  33309

(954) 245-3400
info@KristolGroup.com



Our mission is to help our clients create and 
preserve wealth by providing the best real 
estate sales, financing, research and advisory 
services available. 

- Evan P. Kristol



The Kristol Group is a premier multifamily brokerage and advisory team with a focus on exclusively representing sellers and buyers in the valuation, marketing, disposition and 
acquisition of multifamily properties. The Kristol Group has a specific geographic focus and expertise in South Florida, although it has handled the marketing and disposition of 
multifamily communities throughout the southeastern United States. Previous assignments range in size from six units to over two thousand units in A, B and C quality assets. 
The Kristol Group’s diverse team of top producing, industry veterans, and rising real estate professionals allows it to give the same care, attention to detail, and expertise to 
assignments of all sizes and asset classes. 

The Kristol Group combines the best of its experience and expertise with Marcus & Millichap’s industry-leading research, capital markets, and unparalleled relationships 
to ensure the best possible outcome for each and every assignment. Clients achieve their investment objectives through our national platform with access to the most 
comprehensive pool of institutional, private and hybrid investors. Their group of financial, transaction and marketing experts ensure that the highest level of investment 
services are provided to each client. 

The Kristol Group also has the unique advantage of affiliation with Institutional Property Advisors, Marcus & Millichap’s exclusive Institutional division, allowing the team to 
offer its clients access to acquisition opportunities of all classes, specialized disposition services for assets of institutional quality, as well as institutional level research and 
advisory services.

For each new assignment, The Kristol Group assembles a team of the best suited multifamily specialists based on the specific objectives of the client. Asset size and location, 
likely buyer profile, and client objectives are considered in the design of a customized marketing plan for each property to maximize exposure to the target market while being 
mindful of confidentiality and other client needs.

REAL ESTATE ADVISORY SERVICES



The Most Reliable Financing – The Most Competitive Rates 

Marcus & Millichap Capital Corporation is a service mark of Marcus & Millichap Real Estate Investment Services of Florida Inc, © 2020 Marcus & Millichap 

 

LOAN PROGRAM 
CMBS/Conduit 

Florida Bank 

National Bank 

Credit Union 

Loan Product 
Fixed Rate – 7yr 

Fixed Rate – 5yr 

Fixed Rate – 5yr 
Fixed Rate – 10yr 

Estimated Loan Amount 
$4,200,000 

$4,300,000 

$4,200,000 

$4,200,000 

Max LTV 

70% LTV 

65% LTV 

65% LTV 

65% LTV 

Min. DSCR 

1.30x 

1.25x 

1.30x 

1.30x 

Term 

7 Years 

5 Years 

10 Years 

10 Years 

Interest - Only 

Yes 

N/A 

N/A 

N/A 

Amortization 

30 Years 

30 Years 

25 Years 

25 Years 

Index 
SOFR Swap 

5 Yr Treasury 

5-Yr Treasury

5-Yr Treasury

Index Rate as of 03/27/23 

3.28% 

Spread 

3.40% 

2.50% 

2.25% 

2.50% 

All-in Rate as of 03/27/23 

6.68% 

6.75% 

6.00% 

6.75% 

Annual Amortized Debt Service 

$324,552 

$334,677 

$324,728 

$348,219 

Annual Interest-Only Debt Service 

$280,560 

N/A 

N/A 

N/A 

Lender Fee 

None 

0.50% 

0.50% 

0.50% 

Prepayment Defeasance/Yield 
Maintenance 

Stepdown 

Stepdown 

Stepdown 

Recourse Non-recourse, 

standard carveouts 
Recourse 

Recourse 

Recourse 

Notes 
Subject to 

TILC/replacement 
reserves   five- and 10-year fixed 

options available 

Floor rate of 6.75% 
Floor rate 6.0% 

No windstorm 

insurance required; 

subject to review of 
leases 30-Yr amortization

can be consideredFloor rate of 6.75% 

*Rates and terms are as of week 03/27/2023 and are subject to change

*Max LTV represents highest leverage allowable by lender/program 

*Final loan amount may not exceed lenders’ maximum loan-to-value (LTV) and minimum debt-service-coverage-ratio (DSCR) or Debt Yield (DY) 

MMCC Advisory Fee TBD 

FINANCING PROPOSALS 
Portfolio Analysis & 
Investment Strategy
Assist in the Development of 
Investment Strategies to Obtain 
Optimal Short and Long Term Goals

Assistance in Positioning of Assets 
Within Current and Future Market 
Conditions

Asset Underwriting
Provide Real-Time Asset  
Valuations for Individual Assets 
and Portfolios

Market Research
Local, Regional and National 
Market Data Including Specific 
Submarket Sales and Trends

Capital Markets
Access to the Most Aggressive 
Debt and Equity Financing 
Through Marcus & Millichap 
Capital Corporation

Research Briefs
Access to Investment 
Forecasts and Reports 
Through Marcus & Millichap 
Research Services

The Kristol Group and their skilled team of real estate professionals and support staff provide the full spectrum of services for multifamily investment sales in Florida. Their 
clients benefit from extensive up-to-date market knowledge, market-leading underwriting, unmatched transaction expertise, access to the most competitive debt and equity, and 
meticulous hands-on involvement with every aspect of every transaction.

PROPERTY NAME
MARKETING TEAM

PRESTIGE ESTATES - FORT LAUDERDALE SALES COMPARABLES

rentpropertyname1

rentpropertyaddress1

rentpropertyname1

rentpropertyaddress1

rentpropertyname1

rentpropertyaddress1

SALES COMPARABLES

Units Unit Type

Close Of Escrow: 11/16/2018 5 2 Bdr 1 Bath

Sales Price: $642,500

Price/Unit: $128,500

Price/SF: $167.71

Total No. of Units: 5

Year Built: 1970

1

NOTES

This was a private-party transaction.

161 NW 40TH COURT

161 NW 40th Ct, Oakland Park, FL, 33309
2

Units Unit Type

Close Of Escrow: 11/14/2018 3 1 Bdr 1 Bath

Sales Price: $868,000 2 2 Bdr 2 Bath

Price/Unit: $173,600

Price/SF: $217.49

Total No. of Units: 5

Year Built: 1941

NOTES

This was a private-party transaction.

124 NW 25TH STREET

124 NW 25th St, Wilton Manors, FL, 33311

Units Unit Type

Close Of Escrow: 10/24/2018 66 2 Bdr 1 Bath

Sales Price: $10,550,000

Price/Unit: $159,848

Price/SF: $207.24

Total No. of Units: 66

Year Built: 1968

3

NOTES

This was a private-party transaction.

1421-1461 NW 1ST STREET

1421 NW 1st St, Fort Lauderdale, FL, 33311

Avg. $143,938
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PROPERTY NAME
PRESTIGE ESTATES - FORT LAUDERDALE

SALES COMPARABLES

Average Price Per Unit

SALES COMPARABLES
SALES COMPS AVG

FINANCIAL ANALYSIS

PRESTIGE ESTATES - FORT LAUDERDALE

OPERATING STATEMENT

Fed Continues to Ease Back on Rate 

Increases to Assess Cumulative Impact

Softening economic data warrants less-assertive rate increase. The 

Federal Reserve has extended its tightening cycle into 2023 by raising 

the federal funds rate to a lower bound of 4.50 percent. The 25-ba-

sis-point increase is nevertheless the smallest hike since March of last 

year, reflecting both easing inflation pressure and diminishing eco-

nomic growth. Headline CPI actually dipped 0.1 percent on a monthly 

basis in December, for a year-over-year change of 6.5 percent. The 

14-month low in consumer price escalation was joined by a dampened 

2.1 percent improvement in U.S. real GDP for the year. Both data 

points align with the Fed’s goals of tempering economic growth in or-

der to provide price stability. To grant time to assess, the central bank 

will lik
ely take a more gradual path to rate hikes going forward.

Measured adjustment lessens uncertainty. Last year’s rapid series 

of interest rate increases, the fastest since the early 1980s, has notably 

hindered commercial real estate transactions. While last year started 

out strong, when interest rates were lower, trading velocity steadily 

slowed through the back half of 2022. Sales activity could improve going 

forward, however, if the Federal Reserve were to provide more stability 

on interest rates. The moderate 25-basis-point hike this month is a step 

in this direction. More consistent debt costs would help lenders and 

borrowers better determine valuations and help trades move forward. 

Smaller rate hikes would bode well for the multifamily sector. One 

of the property types most impacted by tightening Fed policy has been 

multifamily. A doubling in the average sale price over the past decade 

has compressed cap rates to a point where the mean first-year yield on 

recent transactions is not much above the current federal funds rate. 

This unfavorable margin coincides with a correction in rental demand, 

following an absorption surge in 2021. A persistent housing shortage 

nevertheless positions apartments as a growing part of the nation’s 

housing continuum, keeping investors focused on the asset class. Less 

upward velocity from an interest rate standpoint would go a long way 

toward allowing trades to move forward, even at higher debt costs.

Moderating inflation still above target. While price increases entered 

a deceleration trend in late 2022, much of that was due to falling fuel 

costs. Excluding the more volatile energy category along with food, the 

core CPI measure increased 5.7 percent in 2022, down only modestly 

from a September 2022 peak pace of 6.7 percent. Paired with a slower 

correction in core inflation is a stubbornly tight labor market, with un-

employment falling to a 53-year low of 3.4 percent in January. While the 

labor market is softening in certain fields, the Fed anticipates unem-

ployment gains will be necessary before it ceases rate hikes.

GDP trends signal softer macroeconomic trajectory. While the 

economy grew in 2022, it was by a smaller margin than the year before. 

Recent data reveals a downturn in exports, consumer spending and 

certain investments since the third quarter, reflecting the impacts of a 

stronger dollar, elevated inflation and higher debt costs on overall activ-

ity. If GDP were to decline in the opening period of 2023, it could send a 

strong signal to the Fed to further slow its pace of tightening. 

Sources: Marcus & Millichap Research Services; Bureau of Economic Analysis; Bureau of Labor 

Statistics; CoStar Group, Inc.; Federal Reserve; Real Capital Analytics; RealPage, Inc.;

U.S. Census Bureau

Follow Us on Twitter @MMReis
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Dispositions
Assist in the Positioning, 
Packaging, Marketing and 
Sale of Assets

Acquisitions
Assist in Locating, 
Underwriting  
and Acquiring Assets

Transaction 
Management
Manage the Transaction 
Process from Contract, 
Through Due Diligence, 
to Closing

The Kristol Group specializes in client-centered marketing, transaction management, and short-and long-term advisory services. They work closely with each client to ascertain 
their immediate and long-range goals that meet and exceed clients’ expectations. They also believe that a thorough understanding of an asset and its competitive position within 
the market is critical to executing the sale at the highest price with the greatest profitability.

                       SCHEDULE OF CRITICAL DATES

PROPERTY NAME:
PROPERTY ADDRESS:

BUYER:SELLER:BUYER'S ATTORNEY:
SELLER'S ATTORNEY:

ESCROW AGENT:
SALE PRICE:EFFECTIVE DATE:

ACTION
PARAGRAPH REFERENCE

DAYS

DEADLINE

Written Confirmation of Initial Deposit

2.2.1

2

12/13/2022

Property Materials Delivery Date

3.5.1

2

12/13/2022

Delivery of most recent Rent Roll

3.5.2

5

12/16/2022

Property Contracts Notice

3.6

40

1/18/2023

Expiration of Feasibility Period

3.1

40

1/18/2023

Purchaser to order Title Commitment

4.1

 

 

Purchaser order Survey

4.2

Title Objections Due

4.3

40

1/18/2023

Seller to provide Response Notice

4.3

5

1/25/2023

Seller Extension

4.3

5

2/10/2023

Deadline for Purchaser to terminate 

contract if Seller is unable to cure title 

objections

4.3

5

2/1/2023

Subsequently Arising Exceptions - New 

Exception Review Period

4.5

5

1/25/2023

Seller Extension - New Exceptions

4.5
Deadline for Purchaser to terminate 

contract

4.5

3

Closing Date

5.1

30

2/17/2023

Closing Extension Date:

4.3

30

3/20/2023

To the best of my knowledge this summary is accurate. Please review the contract to make sure there 

are no errors or disagreements with respect to the dates contained herein and the sales contract.

Fidelity National Title Insurance Company

$8,100,00012/9/2022

COMMENTS/STATUS

Fairway Views

The Grove Title & Trust PLLC - Vanessa S. Blanco Banos, Esq.

8740 NW 40th Street

City, State, Zip

Gould FL Fairway LLC - Keith Gould

Fairway View Holdings, Inc. - Alfred Miller

Saul Ewing Arnstein & Lehr LLP - Michael B. Denberg, Esq Coral Springs, FL 33065

If Seller is unable or unwilling to cure Title Objections, 

Purchase may terminate contract within 5 days of receipt of 

the Response Notice.

If Seller is unable or unwilling to cure defects under New 

Exceptions, Purchaser may terminate the contract. If 

Purchaser does not respond to Seller, Purchaser shall be 

deemed to have elected to approve and waive any 

objections to the New Exception.

30 days after the expiration of the Feasibility  Period.

30 days after Seller notices Purchaser that Seller will cure 

Title Objections

$300,000 - Within 2 Business Days of the Effective Date

Within 2 Business Days of the Effective Date

40 days after the Effective Date.

On or before the expiration of the Feasibility Period, 

Purchase will provide written notice of Title Objections.

No later than 5 Business Days after the Effective Date.

On or before the expiration of the Feasibility Period, 

Purchaser may deliver written notice to Seller specifying any 

Property Contracts that  Purchaser desires to terminate at 

the Closing, on or before the expiration of the Feasibility 

Period.

Purchaser may order a survey either before or after the 

Effective Date.

Upon notice to Purchaser, at least 5 days prior to scheduled 

Closing Date, Seller shall be entitled reasonable 

adjournments of the Closing Date, if necessary to cure the 

Objections, not to exceed 30 days in aggregate.

If after the expiration  of the Feasibility Period an update to 

the Title Commitment or Survey discloses any additional 

items, the Purchaser will have 5 days from receipt to review 

the New Exceptions and approve or disapprove.

If Seller decides to cure New Exception, Seller shall be 

entitled reasonable adjournments of the Closing Date, to 

cure the Objections, not to exceed 30 days. 

Within 5 Business Days after receipt of Title Objections, 

Seller will provide Response Notice of objections Seller is 

willing to cure.

Real Estate Investment Services

OFFERING MEMORANDUM

2617 NE 13TH COURT, FORT LAUDERDALE, FL 

JUST LISTED

8 Units 
FORT LAUDERDALE, FL



*Through calendar year 2023.

1,260 +
Total Transactions*

92,000 +
Total Units*

$6.8B +
Total Sales*

With a collective track record of over seventy-five years in the business, The Kristol Group has successfully marketed and sold in excess of $6.8 billion and 92,000 multifamily 
units in over 1,260 transactions. The team offers the most thorough knowledge and overall experience in underwriting, valuation, and marketing of multifamily assets in the nation. 
All senior team members of the Kristol Group are consistently recognized as top performers in the industry by Marcus & Millichap. Their expertise on, and analysis of the Florida 
multifamily market is regularly cited by leading local, regional, national and trade publications and organizations. This unrivaled transactional experience gives The Kristol Group 
a tremendous advantage in its ability to anticipate and overcome potential objections, streamline the marketing process, create the highest level of momentum and urgency, and 
successfully manage each transaction to closing at the highest price possible in the shortest time frame. This advantage is demonstrated through their results.

The Kristol Group is supported by a talented team of marketing specialists, analysts, transaction managers and support staff who possess an additional fifty years of transactional 
real estate experience and contribute to the successful performance of the Group.



Maximizing Coverage with over 80 Offices
Throughout the U.S. & Canada
With our collaborative culture, cutting-edge technology and proven methodology, we efficiently 
match buyers and sellers both regionally and nationally to maximize your success.

Moving Capital 
Maximizing Value

The Kristol Group leverages 
Marcus & Millichap’s nationwide 
network of offices and investment 
professionals to expose properties 
to the largest possible pool of qualified 
investors. The Kristol Group has an 
unwavering dedication to each client’s 
short and long-term objectives. They have 
committed to developing a long-term 
strategy with each private and 
institutional client.

Maximizing Results through over 12,272 
transactions and $86.3 billion in total sales volume 

for calendar year 2022



$12.82B 
Total National 
Volume in 2022

The Kristol Group provides its clients with a fully integrated, dedicated financing arm through Marcus & Millichap Capital Corporation which is committed to providing superior 
capital market expertise, precisely managed execution, and unparalleled access to capital sources providing the most competitive rates and terms. 

The Kristol Group works directly with MMCC and its dedicated, knowledgeable experts who understand the challenges of financing and work tirelessly to resolve all potential issues 
for the benefit of their clients as well as to leverage its prominent capital market relationships with commercial banks, life insurance companies, CMBS, private and public debt/
equity funds, Fannie Mae, Freddie Mac and HUD to provide its clients with the greatest range of financing options.

MARCUS & MILLICHAP CAPITAL CORPORATION

ACCESS TO MORE 
Capital Sources Than Any 
Other Firm in the Industry

CLOSED 2,143
Debt and Equity
Financings in 2022

NATIONAL PLATFORM 
Operating Within 

the Firm’s 
Brokerage Offices



The Kristol Group accesses investors nationwide and overseas by leveraging Marcus & Millichap’s unparalleled marketing platform and the industry’s largest database of qualified 
investors. By leveraging the firm’s over 2,000 professionals, they are able to migrate billions in capital to Florida from all areas of the country and abroad.

UNPARALLELED MARKETING PLATFORM

Marcus & Millichap 
2022 Capital Migration Helping 
Florida Owners Access $12.2 Billion

Sources: Marcus & Millichap Research Services, MNet



Portfolio Analysis & Investment Strategy

Assistance in Positioning of Assets Within Current and Future Market Conditions

Assist in the Development of Investment Strategies to Obtain Optimal Short and Long Term Goals

Asset Underwriting
Provide Real-Time Asset Valuations for Individual Assets and Portfolios

Market Research
Local, Regional and National Market Data Including Specific 
Submarket Sales and Trends

Capital Markets
Access to Debt and Equity Solutions Through  
Marcus & Millichap Capital Corporation

Acquisitions
Assist in Locating, Underwriting and Acquiring Assets

Dispositions
Assist in the Positioning, Packaging, Marketing and Sale of Assets

Transaction Management
Manage the Transaction Process from Contract, Through Due 
Diligence, to Closing



5900 North Andrews Avenue | Suite 100
Fort Lauderdale, Florida  33309
(954) 245-3400

For more details visit 
www.KristolGroup.com


